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- TEAM SALES MANAGER PROGRAM : PEPSI-COLA DETRIOT MICHIGAN USA
- CUSTOMER BUSINESS DEVELOPMENT PROGRAM : PROCTER & GAMBLE AND

WALMART : ARKANSAS USA
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*  nalAPAAALGAIINANTS
* Sales Planning Strategy Program
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* Conceptual & consultative selling
* AliATele-Marketing 8819l @nan1ngs N1AULR
* Visionary Sales Force Management
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* Sales Attitude & CRM
*  N17LATAADIVINNGTNALLY Triple Win
* Key Customer Management
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